
Selling Value Added Services and Products = Selling Value Added Services and Products = 
Closing More Deals, Lower Attrition and Higher Margins.Closing More Deals, Lower Attrition and Higher Margins.

““You need to sell valueYou need to sell value--added products and services because it's going to help you closeadded products and services because it's going to help you close more more 
deals.deals. Yes, you'll end up making some more money as well Yes, you'll end up making some more money as well –– but that's not the focus.but that's not the focus.””

Two Fold FocusTwo Fold Focus

•• Increased number of appointments you're able to get by leading wIncreased number of appointments you're able to get by leading with value added ith value added 
services/productsservices/products

•• Your closing percentages are going to go up.Your closing percentages are going to go up.””

Additional BenefitsAdditional Benefits

•• RetentionRetention

•• Merchants are less priceMerchants are less price--sensitivesensitive

The Results;The Results; Closing More Deals, Lower Attrition and Higher MarginsClosing More Deals, Lower Attrition and Higher Margins

Select the Right Terminal:Select the Right Terminal:
• Multi App CapableMulti App Capable

• Dual CommDual Comm
• High Speed ModemHigh Speed Modem



Select Appropriate ProgramsSelect Appropriate Programs
• Check ServicesCheck Services
• Cash AdvanceCash Advance
• Gift/Loyalty CardsGift/Loyalty Cards
• PrePre--Paid AppsPaid Apps

Select Appropriate ProductsSelect Appropriate Products
• DualDual--Comm / IP enabled TerminalsComm / IP enabled Terminals
• Contactless ReadersContactless Readers
•• LockedLocked--Down TerminalsDown Terminals




